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Service-as-software: Kak areHTbl nepenucbiBaloT pop-
MVYny Bbipyuyku B B2B

B mapTe 2026 rona XtonbeH bek ns Sequoia onyénunkoBan ctaTtbio «Services: The
New Software», K KOTOPOM 3a ABa Mecsua nyénuuHo BepHynmucbk Y Combinator B
RFS Summer 2026 n Bessemer B Al Pricing Playbook: Ha kaxabin $1 pacxonos
KoprnopaTuBHOIro 6M3Heca Ha NporpamMmMHoOe obecneyeHne NpmMxoauTcs NPUMEpHO
$6 Ha ntoaen, KoTopble AenatoT cepBuUC, NoAdepKMBaeMblii 3TUM MPOrpaMMHbIM
o6ecneueHnem (Julien Bek, Sequoia Capital - Services: The New Software, 5 March
2026). o 2026 roga WHCTpyMeHTanbHbl cnoit ($1) 6pann noctaBwmkn SaaS,
cepBUCHbIN cnoi ($6) - onepaTopsbl, areHTCTBa, WTaTHUKK. Vertical Al Bnepsble B
NCTOPUM KOPNOPaTUBHOIO NPOrpaMMHOro obecrneyeHns npeteHayeT Ha oba cnos
O HOW TpaH3aKuKWen - n 3TO Ta YacTb Te3Uca, KOTopyo Sequoia popMynmpyeT Kak
BEPXHWUI MOTOMOK, a He LleHTparnbHbIN NPOrHo3.

OTO CMeHa npasu, Mo KOTOPbIM NPOAYKT U3BNEKAET BbIPYUKY: HE NMULEH3NA Ha
WHCTPYMEHT, a onnarta 3a pe3ynbTaT pa6oThl, BbINOMHEHHON areHTOM Ha CTOPOHE Mo-
ctaBwwmka. Y Combinator B Summer 2026 Request for Startups cTaBuUT Ty Xe pamMky
- bykBanbHasa ¢opMynmMpoBKa ¢ OTKpbiBaloLWen cTpaHuubl: «Al has stopped being
a feature and started being the foundation» (Y Combinator, Requests for Startups,
Summer 2026). B aHMUNCKON TEPMUHOMOMMK 3TO 3aKPEnunocb Kak service-as-
software (SaaS2, SaS); no-pyccku - MoJenb, B KOTOPOW areHT npoaaéT pe3ynbTarT,
a HE UHCTPYMEHT.

CABMF, KOTOprﬁ nokKka Ha3biBalOT He CBOUM UMEHEM
Service-as-software yallie BCero onnuceiBaloT Kak «creayollee nokoneHme SaaS»
- yaobHas, HO obmaHumBas dopmMynmnpoBka. MeHdAeTca LEHHOCTHas eauHuua:
SaaS npodaéT NUUEH3NI0 Ha MHCTPYMEHT M BbICTaBNSAET CUYET 3a seat; service-
as-software NpoaaéT 3aBeplUEHHYIO PaboTy M BbICTaBMAEeT CUET 3a outcome -
3aKpbITOE 0bpalleHne, opOPMNEHHYIO AEKTapaLnto, 3a6poOHNPOBaHHYO BCTPEYY.

B knaccuyeckoM SaaS NocTaBLUWK OTBEYaeT 3a paboTOCNOCOBHOCTb MHCTPYMEH-
Ta - OTBETCTBEHHOCTb 3a pe3ynbTaT NeXUT Ha KnneHte. B service-as-software
NOCTaBLUWK NPUHUMAET Ha cebs CTOMMOCTb BbIUYUCMIEHWI, OLLNBKN U UHTErpaLuto -
B OGMEH Ha LieHyY, aHKOPOBAaHHYIO MPOTUB CTOMMOCTU TPYAa, a HE UHCTPYMEHTA.

Bessemer dpopmMynupyeT 3TO Kopoue: «[1o Mepe nepexoja oT consumption yepes
workflow K outcome-pricing Bbl NpMHMMaeTe 60MbLUNIA PUCK MO CEBECTOMMOCTU B
06MeH Ha 6oree NNOTHOE COoBMNaAeHne ¢ UeHHocTbio» (Bessemer Venture Partners,
Al Pricing Playbook). 92% Al-komnaHuit, No JaHHbIM TOrO XXe 0TUéTa, Y>XKe paboTaloT
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B CMellaHHbIX Moaensx, rae 6asa noAnucku coyeTaeTcsl ¢ usage- unm outcome-
KOMIMOHEHTOM.

Ta e onTuka 3BYy4YMT U B MyBMNUYHbIX MaTepunanax pykosoacTtBa Y Combinator:
[EeCATKN BepTukanen - 3apaBooxpaHeHue, IpucnpyaeHuns, GuHaHchl, cTpaxoBa-
Hune, compliance, norucTuka, customer service - noka HaxoaaTcsa B single-digit
NPOHUKHOBEHUN Al, a pacxoabl Ha Tpya B Kaxaow ucuucnaiotca $100B+ B roa
(Y Combinator RFS Summer 2026). MNobeantenb B Takoh BepTMKanu - He «SaaS-
toHUKOPH ¢ $100M ARR», a 3HauMmMmas 40N CEPBUCHOMO CMOS MHAYCTPUU, Nepenpo-
LnMTasa noa 9KOHOMUKY NPOrpaMMHOro o6ecrneyeHuns.

YTo noka3biBalOT KOMMNAaHUU, KOTOPbIE Y>Ke UrpaioT Mo HOBbIM

npaBunam
K mato 2026 roga B ny6/nnYHbIX OaHHbIX €CTb YeTbipe OMOPHbIX Kenca, KoTopble
nokasblBaloT, Kak MeHAETCH dopMyna BbipyUKM Ha NpakTUKE.

Harvey, opuanyecknin Al, gowna oT Hyna ao $195M ARR 3a 36 Mecdues (Sacra,
Harvey at $195M ARR). Yek - $1 200-$2 500 Ha oaHOro topucTa B MecL, MUHUMYM
20 pabounx MecT, ABeHaaLaTUMECAYHbBIN KOHTPaKT. 9TO dopmanbHO per-seat, HO
LLEHOBOWM SIKOPb - HE «/IMLIeH3NS Ha NporpaMMHoe obecneueHune». Akopb - 5-7% oT
CTOMMOCTM pabouero BpeMeHu associate B KpynHom topunanueckon eupme. Ecnum Al-
UHCTPYMEHT CTOUT Kak 5% OT uenoBeka, KOTOporo oH YacTu4Ho 3ameHqaeT, $14 000
3a paboyee MecTo B o[ CTAHOBATCSH He AOPOrMMun, a odeBUAHbIMU. [10 AaHHBIM TOro
Xe Sacra-npodung, Harvey aBm>XeTca B CTOPOHY revenue-share: gonsa ¢ billable
hours, BbiIcTaBNeHHbIX KnneHTam yepes Al (Sacra, Harvey at $195M ARR). 3To nepe-
X0[4 OT per-seat kK outcome 6e3 oTkasa OT NepPBOro.

Sierra, Al onga customer support, co6pana $100M ARR Ha uncToi outcome-Moaenu:
onnara TOMbKO 3a pa3pelléHHoe obpalleHne, COXpaHEHHYIO NOAMNUCKY, COCTOSAB-
wuicsa ancenn (Sierra, Outcome-based Pricing). CTapToBbi KOHTPakT - $150 000 B
roa, ¢ pacwunpeHnem go $1M+ npu MHorokaHanbHOM ronocoBon NHTerpauun. Sierra
Jokasana, Yto B Y3KOM JOMEHE C N3MEPUMbIM UCXOA0M MOXHO COBCEM OTKa3aTbCH
oT seat. Ho paxe y Sierra Mogenb cMellaHHada: Ans PYTUHHOW MapLUpyTU3auumn
obpalleHnin oencTBYET per-conversation, ANd LEeHHbIX paspelleHnin - per-resolution.
YncTbi outcome-pricing - M@, K KOTOPOMY UHAYCTPUSA CTPEMUTCSH, HO B NPOMU3BOA-
CTBEHHOM pa3BEpPThLIBAHUM BCErga XXUBET rMopul.

Intercom Fin - camaa uucTtaa unnocTtpauna npuHuuna: $0.99 3a paspeluéHHoe
obpalleHne, Hukakunx seat-fee (Intercom Pricing). Outcome onpeaenéH oHO3HaYHO:
Fin 3akpbln TUKET 6€3 nepenaun yenoseky. Bessemer ucrnonbayeT Fin Kak aTanoH-
HbIN NpUMep coBNaaeHNs LLeHO06Pa30BaHNSA C LIEHHOCTbIO.

Glean nokasbiBaeT NPOTUBOMOMOXHbBIA NaTTEPH - paclUMpeHne NoBepx Kraccuue-
ckoro Saas, a He 3aMeHa eMy. baza $45-50 Ha nonb3oBaTens B MecsLl, HaACTpoKa
Work Al 3a $15, otaenbHbit SKU 3a governance, HOBbIn consumption-billing ans
areHTHbIX Harpy3ok noeepx per-seat. PeaynbTat: $100M > $200M ARR 3a 9 Mecqa-
ueB, oueHka $7.2B (Futurum Group on Glean). NMpuknaaHoe cneacTsme: YyCTONUUBLIN
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SaaS MoxeT He nomMaTtb CYLIEeCTBYIOLLYIO MOAenb, a A06aBNATb HOBbIE LIEHOBbIE
crnou ceepxy — 6e3 nepexoja Ha YMCTbIN outcome-pricing.

Mexay yeTbipbMS Kencamu ecTb 06Lee, U OHO PUKCUPYETCH MO NX Xe Ny6NnUHbIM
maTtepuanam (Sacra Harvey, Sierra outcome-pricing, Intercom pricing, Futurum on
Glean). HUKTO M3 HMX He NPoaaéT «Al-MHCTPYMEHT». Harvey npoaaéTt 3amelleHune
CTOMMOCTM IOPUCTAQ, Sierra - 3aKpblToe obpalleHune, Intercom - paspelléHHbIN TUKET,
Glean - cnon KoprnopaTuBHOIro 3HaHMA. Ka)xgaa KoMnaHUsa cMorna o6bACHUTb Kun-
€HTY eAMNHNLLY LLeHHOCTK, NPOTUB KOTOPOW BLICTABNAETCH CUET, U NpuBsa3aTb eé K
nokasarenam, KOTopble KMUEHT y>XXe CUMTAET BHYTPU CBOEN OTUETHOCTM.

Mouemy dopmyna «5-7% OT CTOMMOCTHU TpyAa» MEHSAIeT KanbKy-
nauuio?

B knaccuueckon 3KOHOMUKE KOPMNOpPaTUBHOIO NMPorpaMMHOro o6ecreyeHmns LieHa
npoaykKTa aHKopunacb NPOTMB LEeHbl Apyroro npoaykrta. Salesforce ctomn npoTtus
Siebel, notom npotue HubSpot. lNoTonok 3agaBancs He «CKOMbKO LEHHOCTU», a
«CKOJTbKO rOTOB MMaTUTb KIMEHT OTHOCUTENbHO afbTePHATMBHOIO NPOrpamMMHOro
obecrneyeHna». 3To gaBano 80-90% BanoBon MapXu, MOTOMY YTO MpeaenbHasd
CTOUMOCTb AOMNOMHUTENbHON MULIEH3UN CTPEMUNACH K HYNMIO.

B service-as-software LileHa aHKOPUTCH MPOTUB CTOMMOCTU TPy.aOa, KOTOPbIA Npo-
OYKT 3aMmellaeT. 9To NoAHMMaEeT NOTOMNOK: FOA0BOW BI0AXKET Ha ABajLaTh associate
B KpYMNHoW topuanueckon dupme npu 6ase $250-400 Thic. B rol Ha yenoseka -
aTo $5-8M, n $300 000 3a MHCTPYMEHT, KOTOPbLI peanbHo cHuMaeT 15-20% ux
onepaLuoHHOM Harpy3ku, BbIrMaanT AéleBo. Ho 3To e onyckaeT BanoBylo MapXy:
Al-first komnaHun padoTtaT Ha 50-60%, a He Ha 80-90% (Bessemer Al Pricing
Playbook). Ce6ecToMMOCTb BblYMCIEHUIA BEPHYNAach B 6anaHc.

CnepncTteue, KOTOpoe 4acTo nponyckatloT: B SaaS underpricing BpegeH, HO B
service-as-software oH cMepTenbHO onaceH. [locTaBLMK 6epET Ha ceb69 CTOMMOCTb
inference, oWN6KN, O00BYUYEHUA U MOAAEPXKKN paboyero npouecca. OgnH power-
user, KOTopbln reHepupyeT 10X oxunpaemoro o6bvEMa outcome, crnocobeH B OAUH
KBapTan yBeCTU IOHUT-3KOHOMMUKY B oTpuLaTenbHyto 30HY. Replit B 2025 roay ny6-
NWYHO MpPOLEn yepe3 KonebaHua BanoBon MapXxu ot 36% 0o MuHyc 14% 3a aBa
Mecsua (Sacra, Replit profile); GitHub Copilot npu 6asosoit LeHe $10 Tepsan ao $20
Ha cpelHeM nonb3oBatene u Ao $80 Ha heavy-user, UTO NPUBENO K Nepexoay Ha
usage-based pricing B 2026 (DevOps.com, GitHub resets Copilot pricing). Kax bl
KeWc - He c601 cTapTana, a CTPYKTYPHOE CrneacTBue HOBOM MOJENMN.

Net revenue retention 130%+, KoTOpbIN N0 6eHUMapkamM Bessemer oTHocUTCA K top
decile B knaccuuyeckom SaasS, B BbIXXUBLUMX Service-as-software KOMMNaHnax cTaHo-
BUTCH He naeanom, a yCrioBMeM cyllilecTBoBaHu4A. Harvey aemoHcTpupyeT 290% YoY
pocTa No AaHHbIM Sacra - TpaekTopud, TUNMUYHasa ang service-as-software: ot per-
seat K revenue-share, oT accucteHTa K workflow-nnatdopme no mepe yrnybneHund
B KMTMEHTCKYIO onepaLuto.
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Fae 3Ta paMkKa noMaeTcs U KTO NpourpbiBaeT
KoHceHcyc Sequoia / YC / Bessemer BbIrAAMT POBHbIM, HO Y HEIO €CTb TPU YA3BU-
Mbl€ TOUKM, KOTOPbIE YaCTO OMyCKaloT B BEHUYPHbIX TEKCTAX.

$1:$6 - 9TO BepXHuit NOTONOK, & HE LLleHTPanbHbIi NPOrHo03. Sequoia 0CTOPOXHO
nogyepkmnBaeT 3TO B CBOEM Xe MmaTepuane (Bek, Services: The New Software): pe-
anbHbl capturable share 3aBUCUT OT TOro, HACKOMNbKO FMY60KO NOCTaBLLUMK BXOAUT
B ornepauuio KnmeHTa. B 60nblLUNHCTBE BeEpTUKaNen CePBUCHbLIN CMON HE CXXUMaEeTCH
00 Hynsa - Al accucTupyeT JYernoBeky, a He 3aMellaeT ero NonHOCThL. Peannctuu-
Hbl Auanas3oH 3axBaTa gnd vaadyHon Al-nepsoi komnaHum B 2026 rogy - He «6x
software-pbIHOK», a nopaaka 1.2-2x software-6t00xeTa BepTukanu. 3To BCE paBHO
OFPOMHbIN PbIHOK, HO BEHUYPHAaa Npe3eHTalnsa ¢ MHOXUTenem «x6» B cnange TAM
06blYHO pa36MBaeTCH 0 NepBbI KBapTan Npoaax.

Puck, nepeaaHHblii NOCTABLLUKY, HE HPABUTCA KPYMNHbIM KNUeHTaMm. B perynu-
pyemon oTpacnn CFO HEeoOXOTHO noAnuCbiBAeT KOHTPAaKT, B KOTOPOM BHELUHASA
cucTemMa OTBeYaeT 3a uUcxon onepauunn. B cTpaxoBaHun, mMeguumHe, duHaHCax
compliance-kKoMaHabl TPEBYIOT UENOBEYECKOIO HaA30pa Kak yCnoBume 3aKkynkun - 3To
BO3BpalLaeT rmMépua K per-seaty n cHuXaeT 400 outcome-KOMMOHEHTa B UTOrO-
BOM uyeke. Perynatop cTtpaxoBoro pbiHka EC B 0630pe reHepaTtmBHoro Al 2025 roga
npsaMo oukcupyeT aoMuHupoBaHne human-in-the-loop Kak HOpMbl B CTPaxoBOW
nHayctpun (EIOPA Generative Al EU Market Survey - paséop RPC Legal). KpynHbin
lopnanyecknin, UHaAHCOBLIN U MEAULIMHCKUIA enterprise noanucbiBaeT service-as-
software meaneHHee, YeM OXNaaeT BeHUypHasa popBapa-npoekLms.

Tpu ycnoBus yaauum peako BbIMOMHAIOTCHA OAHOBpPeMeHHOo. Moaenb paboTaerT,
Koraa KNMMUeHT y>Ke MepUT Ucxoa B CBOEM aallbopae, CTOMMOCTb 3aMelLlaeMon one-
pauun JOCTaTOYHO BbICOKA, YTOBbI OKYNUTb CEBECTOUMOCTD inference, U MOCTaBLLMK
GMHAHCOBO BblAEpXXUBaeT nepBoHaudanbHbIN Nepuo oTpuuaTenbHOM MapXu Ha
heavy-userax. B 60nblIMHCTBE CcAenok XoTda 6bl 04HO U3 YCMOBUIM OTCYTCTBYET -
N «outcome-pricing» B KOHTpaKTe NpeBpalwaeTcd B crnang o 6yayuiem, a CUYéThl
BbICTaABMASAOTCS MO usage ¢ MUHUMaNbHbIM KOHCbIOMMLLUEHOM.

MpourpbiBaloT B 3TON MOAENN TPWU KaTteropun. YHuBepcanbHble «Al-areHTbl» 6e3
BEPTMKaNbHOM 3KCMNepTMU3bl 3a)aTbl MeXAay ynpaBngeMmbiMn nnatdopmMamm runep-
CKennepoB M y3KMMKW oTpacneBbiMW MNpoaykTamu. Knaccuuyeckuin per-seat SaaS,
KOTOpPbIM He ycnen HapacTuTb consumption-billing noBepx ceBoen noannucku, npour-
pbiBaeT B renewals K KoHLy 2026 - 92% Al-koMnaHuin y>ke paboTaloT B rmépuaax,
no AaHHbIM Toro e Bessemer Al Pricing Playbook. KoHcanTuHroBble KOHTPaKThl
no «Al-TpaHcdopmMaLnm», KOTopble 3aKaHUMBAaOTCH OTUETOM, a HE BbIXOAAT B NPO-
OYKT BHYTPWU onepauunn KnneHTa, He 3aMblKaloT MeTI0 «pelleHne > UCXoa» U He
HaKannMBatloT 3alUnThl MOBEPX MULLEH3UOHHOIO CNos — NoApo6Hee 3TOT MEXaHN3M
pa3obpaH B «Trajectory Data: the Decision>Outcome Loop Moat».
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Fae koMnayHAUpvIOLLAA 3alLUTa - U TIOYEeMY YHUBepCcarnbHadA 06-

BAA3Ka €€ He AaéT

OTO 1 ecTb Ta rpaHuua, KoTopasa otaenseT vertical Al ¢ yCTONUYMBON BbIpyYKOMN OT
cTapTanoB, Aenarwlmnx «yHuBepcanbHoro Al-areHta» n ynuparoLwmxcs B NOTONOK
Ha $1-3M ARR. BepTukanbHblie Al-nnatdopMbl BOCMPOU3BOAAT NATTEPH, KOTOPLIN
paHbllue gan Veeva B dapmaleBTuKe, Procore B cTpouTenbcTBe, ServiceTitan B
cepBUCHOM 6M3Hece. Veeva B NpoaykToBom pa3eépTke Vault Al BcTpanBaeT areHToB
npsmMo B oTpacnesble moaynu (Veeva Vault Al) - aTo curHan, yto otpacnesomn SaaS
He HaMepeH OTAaBaTb CEPBUCHbLIA CNON ropu3oHTanbHbiM Urpokam. NFX B aHanu-
3e data network effects popmynupyeTt ycnosme yCTOMUMBOCTU: AAHHbIE AOMXKHbI
6blTb aBTOMaTUYECKN 3axBayeHbl MPU NCMOMb30BaHUM NMPOAYKTa, AaBaTb BUAMMOE
KAWEHTY YNyuJlleHne, UMeTb BbICOKWI NOPOr BXoA4a AN KOHKYPEHTa U MeaNeHHYIo
acumnToTy HacbllweHuns (NFX, The Truth About Data Network Effects). BonblunHcTBO
B2B-koMnaHuin 9TOT TECT HE MPOXOAAT: OHW COBUPAIOT AaHHble, HO ynydlleHne
NnpPoAyKTa NPONUCXOAMUT BPYUHYIO, a He HEMPEPLIBHO.

3aKkpbiTada NeTns «pelleHne > Ncxoa» B KOHKPETHOM onepaLnoHHON cpeae - 3TO TO,
YTO HeNnb3s BOCCTAHOBUTb PETPOCMNEKTUBHO U3 Noro. Yepes 12 mecsaLeB paboThl
BHYTPM O4HOIO K/IMEHTa y NOoCTaBLLMKA HaKannmBaeTcs JOMEHHasa MoAenb AaHHbIX,
Habop BOCMPOM3BOAMMbBIX PELLAOWNX NMPaBuUn U NCTopmua GakTUYECKUX UCXO0B
noa KaxkablM pelleHneM - TPpU CNos, KOTopble B akaJeMW4yeckon nutepaType wu
nHaycTpmn o6o3HavaroTcs kak domain model, business logic n outcome history. 310
n ectb compounding switching cost: ropusoHTanbHag 06BA3ka He MOXET BOCMPO-
N3BECTU NX 6e3 aHaNorMyHoOro cpoka paboThl BHYTPU TOW Xe onepaLun.

YHuBepcanbHblh Al-areHT, KOTOPbI CTaBUTCH U3 KOHGUra 3a OAuH CNPUHT, B 3Ty
3awmnTy He nonagaet. OH CXUMaeTCd Mexay ynpaBnsaembiMu nnatdopmammn OT
Anthropic, OpenAl, AWS 1 y3kumu oTpacnesbiMu NPOAYKTaMU C CO6CTBEHHLIM CU-
CTEMHbIM YYETOM, PErYNATOPHBIM KOHTEKCTOM M MHOFONeTHUMW AaHHbIMU. CpeaHuin
CNon ncuesaeT - N Yy BONbLUMHCTBA FOPU3OHTAlbHBLIX AreHTHbIX MPOAYKTOB HEeT
OTBETa Ha 3TOT CXXMUMaloLLMACA cnpea.

Fne ato pa60TaeT, rge HeT, U UTO Ba>KHO NPOBepPUTb A0 KOHTPaKTa
Y service-as-software ecTb yCnoBuUs NPUMEHUMOCTU, U TPU M3 HUX ONpPeaensatorT,
paboTaeT N1 MoJeNb B KOHKPETHOW BEPTUKANN.

MepBoe ycrnosne — naMepumMbin Ucxod. Perynatop cTpaxoBoro pbiHka EC B 0630pe
reHepatnBHoro Al 2025 roga (EIOPA — pas6op RPC Legal) n McKinsey B State
of Al 2025 (Global Survey on Al) ¢puKCUPYIOT OOHO U TO Xe: B pPerynmpyembix
cepBucax UYenoBeYEeCKUIA HaA30p OCTaETCA AOMUHUPYIOLLMM, a ranniounHaumnm —
rMaBHbIM LUMTUPYEMBIM puckoM. Compression LeHbl MOATBEPXAEHA B Y3KMUX AOMe-
Hax ¢ 04HO3HaYHbIM NPaBUbHBIM OTBETOM (NoAAeP>XKa, BPOHUPOBAHUS, PYTUHHbIE
JOKYMEHThI) 1 He NoATBepXKAeHa TaM, rAe UCX0A pasMbIT Unu TpebyeT perynarop-
HOIMo 0406pPEHUS.


https://www.veeva.com/products/vault/ai/
https://www.nfx.com/post/truth-about-data-network-effects
https://www.rpclegal.com/thinking/financial-services-regulatory-and-risk/generative-ai-eu-market-survey-key-takeaways-from-eiopas-report/
https://www.rpclegal.com/thinking/financial-services-regulatory-and-risk/generative-ai-eu-market-survey-key-takeaways-from-eiopas-report/
https://www.rpclegal.com/thinking/financial-services-regulatory-and-risk/generative-ai-eu-market-survey-key-takeaways-from-eiopas-report/
https://www.mckinsey.com/capabilities/quantumblack/our-insights/the-state-of-ai

BTopoe ycrnoBme — KMAUEHT yXe cuuTaeT aToT ucxond. Bessemer B Al Pricing
Playbook npamo ¢ukcupyeT: outcome-pricing paboTaeT Tam, rae BblGpaHHbIN
value metric y>ke BXoAUT B Ny6IMUHYIO OTUETHOCTb KnuneHTta (Bessemer Al Pricing
Playbook). CFO, KoTopblii MEPUT «pas3peLlléHHble TUKETbI» UMN «BbIMMPaHHble TeH-
Jepbl» OO0 TOro, Kak MoCTaBLUWK NpULLEN, — 3TO npaBunbHbIA value metric. Ecnu
€0VHULY N3MepPEeHNs HY>XXHO n306peTaTb BMECTe C NPOAYKTOM, LUKN cAenKn yanm-
HAeTCH, a 0TKa3 CTaHOBUTCSH AELIEBbLIM.

TpeTbe ycnoBme — gocTtatoyHad Mapyka B onepalunmn, YTobbl 6610 YTO 3aMellaTb.
Bek B TOM Xe Sequoia-acce OCTOPOXHO OTMeYaeT: gucpanTuTtb paboTy 3a $50 B
yac CrnoxHo, 3ameLlaTb pa6oTy 3a $500 B yac — onpaBgaHo (Bek, Services: The
New Software). Ha HMXHeM Kpato onepaLMoHHON 3KOHOMUKK nepexos B outcome-
pricing He okynaeT ce6eCTOMMOCTb BblUNCIEHUN.

9T Tpwu yCNoBUSA CKMNaablBalOTCA B MpakTUUEeCKUin ¢unbTp: Moaenb paboTaeT
TOMbKO MPU NepeceyeHnn N3MepUMOro NCxoaa, ero y>e CyLIeCcTBYIOLLEro yyétay
KAneHTa n AOCTaTOUHON Map>u onepauunn. Ecnm xoTa 6bl 04HO YCMOBUE OTCYTCTBY-
€T, pasyMHee ocTaBaTbCH B rmépuae ¢ 60nbLUION Aonen GUKCMpoBaHHON NOAMUCKN
N HebonNbLUOM usage-Haab6aBKOW, a He 3arnyckaTb YNCTbIN outcome-pricing.

[0nqa pykoBoauTens, KOTOPbIN OLEHNBAET BHeAPEeHNE: YeM MepSeT ceb NocTaBLLNK
B MY6/IMYHbIX Kencax? Ecnm TonbKo « COKOHOMITEHHbIE Yacbl» - 3TO 3DPeKT NepBoOro
roga B ropmsoHTanibHon o6BA3ke. Ecnn B SLA durypmpyeTt namepumbini 6usHec-
pe3ynbTaT, NPMBA3aHHbIN K PUHAHCOBOM OTUETHOCTM KITMEHT], - 3TO Apyras Kare-
ropus KOHTPaKTa, U oHa TpebyeT apyron due diligence.

C MH>XEeHepHON TOUKN 3pEeHUS rMaBHbIN TEXHUYECKU PUCK — OTCYTCTBME PUKCaLIUm
decision traces ¢ nepsoro gHs. CBa3Ka «pelleHne - UCxon» — apxXuTekTypHoe
peLleHmne, KOTOPOoe Henb3s [06aBUTb NO3XKeE; 6e3 Heé uepes 12 MecaLeB y KOMNaHUU
6yAayT NOorn, HO He ByAeT KoMMNayHAMPYIOLWEN 3aLUThI.

FnaBHoOe

- $1:$6 - aTO He MeTadopa. Sequoia popmanusosana: software-cnom u services-
CMou ncTopuyeckn aenunu Bolpyuky 1 K 6; service-as-software 3abupaeTt oba
O0JHOW TpaH3akuuen. 3TO CMeHa NpaBun 3axBaTa, a He creayiollee NoKoneHue
SaaS.

- LleHa aHKOpPUTCS NPOTUB TPYAAQ, HE MPOTUB NPOrpaMMHOro o6ecneyeHuns. 3To
nogHumaeTt notonok ($150K-$1M+ rogoBbIX KOHTPAKTOB Ha O4HOIMO KMWEHTa) U
onyckaeT BanoByo Mapxy 40 50-60%. Underpricing B 3To Moaenu cMepTeneH.

« YucTtblit outcome-pricing - Mud. Harvey, Sierra, Intercom Fin, Glean - Bce pa6o-
TaloT B rubpuae: 6asa + usage nnm outcome nosepx. 92% Al-komnaHnn y>xe He Ha
UMCTOM per-seat.

- CpepHui cnom ucyesaeT MeXKAy ABYMA nontocamu. CeBepxy JaBAT OTpacneBble
nnaTtdopmbl (Veeva, Procore, ServiceTitan) ¢ co6¢TBeHHbIM Al; CHU3Y - ynpaBng-
eMble cpeibl UICMOMHEHUS OT rMNepcKennepoB. YHMBepcanbHbi Al-areHT cxknma-
eTcqa mexay HuMmm 3a 18 mecques.
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- KomnayHaupyouwasa 3almrta — B 3aKpbITOW neTne peweHune->ucxoa. [1oMeH-
Hasg Moaenb, BOCNPON3BOANMbBIE peLlalolLle npaBuna u UCTopms GakTUYecKmnx
NCXO040B HakanMBatTCS TOMbKO U3HYTPU onepaLnoHHON cpeabl KnuenTta. Mlopu-
30HTallbHbIN KOHKYPEHT BOCMPOM3BOAUT UX NGO rogamm paboThl BHYTPU TOW Xe
onepauunmn, NM60o HUKaK.

FAQ

Yem service-as-software otnuyaetca ot 06biUHOro SaaS c Al-dbunuamu? Egn-
HULLEN BbiICTaBNeHna cuéta. SaaS 6epéT AeHbrn 3a AOCTYN K MUHCTPYMEHTY; service-
as-software - 3a BbINOMHEHHbLIN UCX04. DTO MNEPEHOCUT OnepaLnOHHbIN PUCK Ha
NOCTaBLLUMKa U aHKOPUT LIeHY MPOTUB CTOMMOCTW YeNoBeuyecKoro Tpyaa, a He npo-
TUB CTOMMOCTW anbTEPHATUBHOIO NPOrpaMMHOro obecrneyeHus.

Mo>KHO nu 3anycTuTb service-as-software 6e3 oTkasa oT noanucku? [a, u
370 6e3onacHee. Glean nokasan nNnaTrTepH paclMpPeHna: per-seat oCTaéTcsa 94p0M,
nosepx Hero gob6asnsaTca SKU 3a Al-BO3MOXHOCTU, NOTOM - consumption-billing
3a areHTHble Harpy3ku, NOTOM - OTAeNbHble MOAYNKN 3a governance. 91o aaét NDR
130%+ 6e3 cnoma CyLLLEeCTBYIOLWMNX KOHTPAKTOB.

F'ne outcome-pricing He pa6éoTaeT? Tam, rae Mcxod HeoOHO3HAUEH, PErynaTop
TpebyeT YenoBeUYeCcKoro Haa3opa UM Map>a ucxogHon onepauunmn Huxe $50 B yac.
Compression LeHbl NoATBepXXAeHa B SUpport, 5(pOHNPOBaHNAX, PYTUHHbBIX JOKYMEH-
Tax; He MoATBEpPXJeHa B CTpaTernyeckux pelleHusax, perynmpyemMon meauuuHe,
CMNOXHbIX TPaHCHOPMaALINAX.

YTOo AOoN>KEeH HAKONUTb NPOAYKT 3a nepBble 12 MecALeB, UTO6bl HE 6bITb 3aMe-
HUMbIM? TpKn 6a30BbIX CNOS U3 06bIYHON Software-nHXXeHepuu, HO MPUBSA3aHHbIE K
KOHKPETHOMY KnuneHTy: domain model (kakumu CyLHOCTaMN onepupyeT 6U3HeC 1
Kak OHM cBA3aHbl), business logic (McnonHUMbIE NpaBuna peLeHnii, ackanauun, Le-
HoobBpa3oBaHMA) n outcome history (McTopua dakTUUECKNX NCXOA0B Mo KaxKAbiM
peleHneM ¢ KOHTEKCTOM MOMeHTa). [Mopo3Hb 6epéTca niobbiM SaaS-nNpoayKToM,
BMeCTe OHW BOCMPOU3BOAMMbI TONbKO BHYTPU TOIN XXe ornepauunu.
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